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Guide to Fixed Annuity Recommendations

Forethought Life Insurance Company (“Forethought” or “we”) has an obligation to ensure every sales
recommendation made is in the best interest of a consumer. All recommendations to purchase or
replace/exchange an annuity confract must be in the best inferest of the client based on information known at the
fime of the recommendation. To meet this obligation, we require our distribution partners to comply with the
National Association of Insurance Commissioners (“NAIC") Suitability in Annuity Transaction ModelRegulation (the
“Model Regulation”). The purpose of this Guide is to provide important information to assist you in making
recommendations to your clients. It also outlines specific Forethought rules, guidelines andrequirements.

The purchase of anannuityis a veryimportant decision, and with each client comes a unique set of financialneeds,
objectives and circumstances. Clients look to your fraining and knowledge to help them identify and select the
annuity solution that best meets theirneeds.

NAIC Suitability in Annuity Transactions Model Regulation

The Model Regulation sets forth standards requiring insurance producers to act in the best interest of their
consumer under the circumstances known at the time a recommendation is made. The Model Regulation
requires insurance producers to make recommendations without placing the producer’s or the insurer’s financiall
interest ahead of the consumer’s inferest. In addition, it requires insurers and producers to establish a system to
supervise recommendations to ensure recommendations appropriately address the insurance needs and
financial objectives of clients.

The specific reasons for the Model Regulation are:

¢+ Establish a regulatory framework to hold insurers and producers accountable for ensuring recommended
annuity fransactions are in the client’s best interest;

* Require producersto complete general annuity training and product specific fraining for all products they are
selling; and

* Where appropriate, makes best interest standards consistent with FINRA Rules

What is Best Interest?

Under the Model Regulation, annuity recommendations must be in the client’s best interest given the client’s unique
circumstances and meet the client’s needs and financial objectives at the fime of the purchase. Best Interest is meant to
ensure that when your client purchases an annuity it is for the right reasons, with a complete understanding of the features
of the annuity, including the benefits as well as the conditions, limitations and restrictions. Best Interest requires a professional
analysis and judgment, based upon a client’s unique circumstances. The Model Regulation requires producers to inform
clients about the features of the annuity in order for a client to make an informed decision.

What Client information should be assessed when to make a Best Interest Recommendation?

When purchasing an annuity, a client should use funds intended for long-term growth and should not use funds that
he/she needs to meet current financial obligations. Anticipated life events (such as change in job status, a need to
care for others and health status) should be identified and considered prior to making a recommendation to purchase
an annuity.

When making a recommendation producer must consider the consumer’s profile information to determine if the
annuity address the consumer’s financial situation, insurance needs and financial objectives. A consumer’s profile
information includes, at a minimum, the following:
* Current and expected annual income
* Age + Current and expected financial situation and
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needs, including the resources that will fund the
annuity

* Financial experience

* Insurance needs

* Financial objectives

* Intended use of the annuity

* Financial time horizon

* Debts and Obligations

Existing assets or financial products,
including investment and insurance
holdings

Current and expected liquidity needs
Liquid net worth

Risk tolerance

Current and expected tax status
Plans for retirement

Willingness to accept non-guaranteed elements in
the annuity

Investment Experience
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Producer Responsibilities

Every recommendation that is made must be in the best interest of the client. A decision fo recommend an annuity
should be based on an analysis of all information gathered from the client. The information obtained should provide
a fulland accurate picture of your client’s individual needs, financial status and financial objectives. Annuities can be
a valuable component of a client’s retirement portfolio, but they may not be right for everyone. A determination must
be made whether the client has sufficient income, liquid assets and emergency reserves to reasonably pay current
and anticipated living expenses after purchasing the proposed annuity. A reasonable guideline is that the client should
have three 1o six months’ living expenses. The client should not have an immediate need to access the funds or take
withdrawals or other distributions from the proposed annuity during its surrender period. A client should not have too
much of their net worth in fixed annuities as a result of the proposed purchase, taking intfo consideration all annuities
owned. A reasonable guideline is that no more than 50% of the client’s net worth should be invested in fixed annuity
contracts.

In recommending* the purchase of an annuity, your responsibilities include:

+ Exercising reasonable diligence, care and skill to know your client’s financial situation, insurance needs and
financial objectives;

* Understanding the products available to recommend o your client;

* Gathering sufficient information from the client regarding their current financial holdings, income, risk
tolerance, time horizon, tax status and needs andobjectives.

* Thoroughly evaluating and discussing the circumstances of the fransaction with the client to help them make a
decision that is in line with their financial needs and objectives.

* Providing the client with relevant and appropriate information so that the client can make an informed decision
prior to purchase.

* Ensuringreplacement questions are answered andif applicable, required disclosure requirements are safisfied
tfo ensure any replacement is appropriately identified on the application, best interest form, or on any other
required form.

* If applicable, ensuring that the required replacement nofice is given to the client, and signed and dated by the
client on the same date as the application for coverage.

+ Communicating the basis of the recommendation and documenting all conversations with the client and
making notfes about why you recommend certain products. Keep all records and documentation in each
client’s file in case there are future questions. A reasonable guideline is the life of the confract plus six years.

* Retaining allinformation in client files for as long as the contfract remains in force.

* Providing all required disclosures to the client.

* Making sure to comply with all applicable best interest and replacement laws and regulations.

* Although permissible under Best Interest regulations, Forethought does not accept non-recommended annuity
submissions.

Training Requirements

All producers are required fo complete:

* A one-time four-hour Best Interest General Annuity Training course (called “General Annuity Training”) in
those states that have adopted the revised Best Inferest Model Regulation. This fraining will also satisty General Annuity
Training requirements in stafes with older versions of the NAIC Suitabiity in Annuity Transactions model regulatfion. Please
consult each state’s department of insurance website to obtain information on how to complete this
fraining.

+ Forethought product specific training in all states prior to soliciting an application for the applicable annuity
product. Please review the state listing within the Global Atlantic producer web portal.

Replacements

The term “replacement” is referred to as a transaction in which a new policy or contractis to be purchased, and it
is known or should be known to the proposing producer, or to the proposing insurer if there is no producer, that by
reason of the transaction, an existing policy or contract has been oris to be:
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* Lapsed, forfeited, surrendered or partially surrendered, assigned to the replacing insurer or otherwise
terminated;

* Convertedtoreduce paid-upinsurance, continuedasextendedterminsurance, orotherwisereducedinvalue
by the use of non-forfeiture benefits or other policyvalues;

* Amended so as to effect either a reduction in benefits or in the term for which coverage would otherwise
remain in force or for which benefits would be paid;

* Reissued with any reduction in cash value;or

* Usedin a financed purchase
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Replacements are further defined as the purchase of a new policy involving the actual or intended use of monies
obtained by the withdrawal or surrender of, or by borrowing from values of, an existing policy to pay all or part of any
premium due on the new policy.

It is very important to carefully consider the best interests of the clients of any proposed replacement and ensure
your client understandsthe advantages, disadvantages, andpotentialimpact, of areplacement.Specific factors
toconsider include guaranteed interest rates, loss of existing benefits, potential surrender charges on the existing
annuity contract or life insurance policy and the new surrender charge period of the replacing annuity contract.

The replacement should provide a substantial economic benefit to your client before you recommend the change.
Below are some items to consider before recommending a replacement sale:

* How do the benefits of the existing product compare with those of the new annuity you are recommending,
including rates, surrender charge period and sales loads, riders, efc.2

* Wil the new annuity better meet your client’s needs and financial objectives?

* Willyour client lose any money in the existing annuity contract if it is replaced by the new annuitye

* Isthere anyoutstandingloanon the existingpolicy? If yes, how willthe loan berepaid priorto the replacement?

¢+ Is the client currently taking required minimum distributions (RMDs) and/or other qualified distributions from
the existing annuity? If so, how will these distributions be handled with the new policy?2

* Has your client replaced an annuity contfract within the past 36 months?

* Inthe case of a deferred to immediate annuity replacement, was an annuitization quote run on the existing
deferred annuity contfractto ensure the immediate annuity provides a material financial benefit to the client?

Tips for Completing the Annuity Best Interest Questionnaire and Acknowledgment Form

If you are daffiliated with a firm that has chosen not to review and approve your annuity purchase
recommendations, Forethought requires you to complete a data gathering form and will perform a review of
the recommendation to determine whether there is a reasonable basis o believe the annuity effectively addresses
the client’s financial situation, insurance needs and financial objectives based upon the profile information that was
collected. It is important for Forethought to understand your recommendation and how it fits the client’s needs
and situation. Therefore, it is important that you carefully and thoroughly complete the Annuity Best Interest
Questionnaire and Acknowledgement form. If responses are missing or conflicting, wewill likely need torequest
additionalinformation. Please be aware that Forethought willnot accept annuities submitted for which client best
interest information is not provided.

Potential Indicators of Financial Exploitation

Various suspicious activities (“red flags”) may help you recognize possible financial exploitation of clients who are
seniors or other vulnerable persons. The mere presence of ared flag by itself does not necessarily indicate financial
exploitation. The red flags identified below are warning signs that may warrant additional scrutiny.

Although the red flags set forth below refer to “seniors”, these indicators also apply to “vulnerable persons”.
Vulnerable persons are individuals who are unable to protect themselves from abuse, neglect, or exploitation by
others because of a physical ormeridimpairment.

Red flags of possible financial exploitation include the following activities, whether by the senior or by an individual
acting on behalf of the senior:

* Engaging in activity that is not consistent with expected behavior or past behavior. For example, taking
several withdrawals within a brief time period in amounts that are not consistent with any prior withdrawall
activity or that show a disregard for applicable surrender charges.

* Requesting a withdrawal or surrender where the funds will be used by an individual other than the senior for
their own personal benefit, not for the senior’sbenefit.

* Requesting a wire transfer when the senior does not seem to know where the money is going or what a wire
fransfer is.

* Requesting a change of beneficiary to the caregiver or attorney-in-fact under a Power of Attorney.
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Red flags of possible financial exploitation also include the following interactions you may have with the senior,
the financial advisor (including the Forethought appointed agent), caregiver, attorney-in-fact, or otherindividual:

* The individual shows excessive interest in the senior’s finances or assets, does not allow the senior to speak
for himself or herself, or is reluctant to leave the senior’s side during conversations.

* The senior orindividual acting on behalf of the senior seems to speakin a scripted manner when attempting
to obtain a withdrawal, surrender or fransfer.

* The senior shows an unusual degree of fear or submissiveness foward the individual.

* The senior expresses a fear of eviction from his or her home, or a fear of nursing home placement, if money is
not given to a caregiver.

* A new caregiver, relative, or friend suddenly attempts to conduct financial fransactions on behalf of the senior
without proper documentation.

* The senior or individual acting on behalf of the senior requests a change of beneficiary, especially to the
individual acting on behalf of the senior or fo a family member of such individual.

* The senior’s financialmanagement changes suddenly, such as changing of power of attorney to a different
family member or a newindividual.

* The seniorlacks knowledge about his or her financial status or shows a sudden reluctance to discuss financial
matters.

If you suspect or have concerns that financial exploitation may be occurring, please contact Global Atlantic’s
Compliance Department at fraud@gafg.com.
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Intaks Intiaks any extsing nvestmeant of annulty for the purpose of purchasing this annuity confract.
nHas nHas | am aware of and understand the risks and nor-guaranssd slaments of an annulty contract

| am aware and understand of the risks assodaie=d with the nor-pusraniesd =ements in the
Intals Intiaks recommended product.

| eadlewe the paarcharse recommesmdation made by my finamcial professional s In oy besd
Interest besed on my Stated mesids and cbiectives. | corttfy that my Snandal professional has
prosided me with dsclosurss defaliing T scope of our relafionship, Fe produces. my firssncksl
professional IS authorzed b | and which Inswrers =y finandal protessional |5 appoink=d
wih and & descripbion of the sounces of cash amd non-cash compensafion my frandal
nhaE nhaE professional may FEcelve 35 3 result of this transaction. | addition, | understand my Snancial
professional may =am various amounts of commissions which could creaks a confict of
Interest for my firancial professional

by Agent and Forsthought may mely upson the informmation provided by me In thic Concumsr Proflls Information Form snd
all cuoh Information ke bees 2rd aocurabe fo the bect of my krowledges.

Crarars Eignature e e B

JCiTE CPAEr'S Signatne Daie (YY)

Section 6: Client
Acknowledgements.
Please have the
client review the
Acknowledgements
and initial them,
acknowledging

that they agree and
understand.

These
acknowledgements will
help us verify that the
client understands that
annuities are:

*long term
investments

* may have
withdrawal
charges, and

e offer no
additional tax
deferral if the
funds are from
an IRA, 401(k) or
other self-directed
qualified plan

Agents are not
permitted to advise
clients of tax
consequences.

ANN5279 (10-21)3887136.1

Make sure the
client signs and
dates this form.
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Consumer Proflle Information Form

Global Atlantic Fived inclex Annuities

FiHAHCIAL GROUP Foldes'Coniracs Issued By
Sonethought LEe Insurance Company

Eeotion 7 Agent Confimnation fthis section MUST ba compiatad]
1. Fiease describe Fow the Anmulty you recommended wil assist e applcant in meeting his of her financial nesds and chjectives i
Section 7: Agent

Confirmation.

You must complete
this section. If it is
3. How iong havee you kroswn the: Appdicant™ not completed, the

2. Piease gesoribe amy disydantspes for your clent in purchasing the snnuty

form will not be
accepted and will
be returnedtoyou.

4 [Oves QMo Have you presiousy sokd Se Sopilcant any obher reesiment or insuanos producs?
If yes, pisace provide 3 SUMMan:T

Ofes COMe  Ane you signing this appicadion in a state difenznt from the Applicant?

I yes, piease o

Please provide
By signing bedow, | acknowledpe that . A i
The Apgiicantis) decision b purchass the Anmity &= based on my recommendaSion. Exsed on &l the crurstances nown b detailed information
e at the time of e recommencdabion and basad on the information the Applicant)s) provided o me, this tTransacion ks suftable to support your
fior ard effectively addresses e Applcant'sy nsurance needs and'or fnancial objectves

ackrowisdos that | have made nasonabie =forts o gather suiclent information dinscty from the Applicant/s) In oner ko recommendation.

defemrine e mcommenciabon | am making =ffecively sddresses B Appbcant’s] financial shuation, nsurance nesds and Include any
financial ohjeciives based on the staied needs ard objeciives of the Applicaniss] and M applicable, my rescommendabion ks in
e Applcantysy best imerest | Certfy St | have ks steps 1o manage al material conficts of iInbenest and hawve prowided the information you

Applcaniis) all applicable dischorsures.

have verfed the denity of the Applicant’s] and befess e informabon the Applicant/s) provided o me regarding his or her i i
gty I true and accurate. helpful in our review

Witth recpeat to gualifed conbract calec, the undercigned agent acknowisdgec that the Impartial Conduot Etandardc
have been met, and that all other condibons of an appiicabde Prohibitsd Transacton Exempiion have besn med and
fthey agent will oomiply with all appiloabds plng regquir Thee undercigned agent further aoknowlsdgsc
that Forsthought ik ot a fidusiary or acting 2t a Finanolal Incttation.

believe would be

process.

Agenit's Sgrabure Dt jrmadiyy]

Make sure you sign
and date this form.

ANNS279 (10-21)3887136.1 FOR FINANCIAL PROFESSIONAL USE ONLY. NOT FOR USE WITH THE PUBLIC.  ©2021Global Atlantic 11
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Consumer Proflls Information Form

Global Atlantic Foved ingex Annutes
FiHAHCIAL GROUP Froddes'Conirects |sswed By
Forethought L Insurance Sompany

Apploant Dlcolosurs:

Wi an agent provkdes. you with a recommendabion, e agent must a0 in your best inkeresi and not hisiher nberesh ahesad of
YIS, A e same Hme, e way e agent My maks monsy may reate 3 confich Wit your Interests. You showd undersiand,
and 2k your agent about any conficts because they can affect the recommendations favshe provides 10 you.

RAaguilar Commileelons:

Wour agent i primarily compensaied Frosgh repular commissions palkd on the Anredity Issuesd by Forethougihi. Varying by confract
bype, thess commissions generally range Tom 3% o 7% of the premium payment paid.

Cortngent and Mon-Cach Compancation:

Foreshought may pay a firm oF agency your agent |5 confracted with commissions relaling o pour parthase of the Anneity. In
some Cxses, commission may not be Ged o & spedfic recommendation, but rafer are tied io T Dl besiness te firm or sgency
piaces with Fonethought. Also, 25 IS typical In many Industries, FonsSought may offer ncenive-based comests that may reward
firms or agencies for achieving sales objectvees. Typical of these rewands are invEslions. io any Forethought sal=s mestngs or
other IRoEntve Tips. The S or 3gEncy May 350 eCaive Saes SUpPor Services Such as maketing lesds, marketng matedals,
and Snancal support fSor mark ety ehe

The above signed apent and undersigned repre

ard apent e complisd with all relevant Best inferest Contract Frohbited Transacfion Exemplion Comdtions with nespect
o the al= of | ackmowiedps that Forethought b= rot @ Sdudary or acing as a Firanckal
Iresttubion. [Phrocie M)

Agent Hams BT Mame

Marme of Financial Instiudon

Firandal instiution Authorized Represeniiie Sigratore Prinkzd Mame

T Dt (mmyea i)
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Financial Inventory Worksheet

The Financial Inventory Worksheet must accompany the Annuity BestInferest Questionnaire and Acknowledgement
form if the total premium to be invested in the annuity exceeds 50% of the client’s net worth. Please provide
detailed information on the Worksheet, which must be signed by the client.

Global Atlantic Financial Inventory Worksheet
@ Policies/Contracts Issued By:
FINANCIAL GROUP Forethought Life Insurance Company
Owner Name Joint Owner Name
INSTRUCTIONS - This Financial Inventory Worksheet is to be completed in conjunction with the Annuity Suitability
Questionnaire and Acknowledgement.
IF THE TOTAL PREMIUM EXCEEDS 50% OF NET WORTH, PLEASE COMPLETE THIS FINANCIAL INVENTORY WORKSHEET
Monthly Household Income Household Net Worth
(Do not include primary residence, personal nelangmgs or personal
Salar)r IWages $ property such as jewelry, furnishings, and vehicles )
Socia_l Securit:'y payments 3 Cash or Cash Equivalents ]
Pension / R_’e_hrement ‘ $ Securities $
Interest / Dividend Income ] trsiranca $
Rental Income ] Other $
Other £
Total Income $ Net Worth
(Totel Assets minus Total Liaklities)
Monthly Household Expenses Household Liguid Assets
(Assets that can be easily corverted to cash, without penalty, Do not
include personal belongings or personal property such as jewelry,
Rent/ Mortgage Payment 3 furrishings and vehicles.) d
Utilities $
Debt Repayment $ Checking Accounts $
Transportation $ Savings Accounts $
Food 3 Securities ]
Health Care 5 Annuity Free Withdrawals® $
Taxes’ 5 Other ]
Dependent Support $
Charitable Donations 3 Total Liauidity' $
Travel ] QU
Other ]
Total Exf 3,
Disposable Income  §
(Total Income minus total Expenses)
Owner Signature Joint Owner Signature
Forethought Life Insurance Company
P.O. Box 758502
Topeka, KS 66675-8502
Phone: (866) 645-2449
'Do not include income currently earmed on money that will be used to purchase this annuity.
Include property tax and income laxes
Do not include free withdrawals from annuity being applied for
Do not include assets intended for purchase of this annuity
FAS037-03(BD) (11-18) Page 1 of 1
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Replacement Comparison

The Replacement Comparison Form must be completed in conjunction with the proposed replacement of an
existing annuity contract. All sections must be completed.

H Replacement Comparisen
I@ GIObaI Atlantlc pPoIicies!Cnntracis Ispsued By:

FINANCIAL GROUP Forethought Life Insurance Company
Owner Name Joint Owner Name Date (mm/tdd/yyyy) Owner(s) should be the
same on both the new
Instructions: This Replacement Comparison Fom is to be completed in conjunction with the replacement of an existing and existing contracts.
annuity contract. All sections of this form must be completed including the narrative section on page 2.
Specs and Features Replaced Contract Proposed Contract
Name of Company Forethought Life Insurance Company
Type of Contract (e.g. fixed, )
fixed indexed, variable) Foced Index
[ FareAccumulation |l
] Farelncome |1
Product Name || ForeAccumulation Il Advisory
[_| Forelncome Il Advisory
Writing Agent
Date of Issue (mmv/dd/fyyyy) N/A
Initial Premium
Premium Bonus N/A
= % or LINA In each box, please
Premium Bonus Recapture NIA i 3
Charge Current Year 5 __ or []N/A provide as much detail
Current Accumulation Value 3 MIA as possible.
Curmrent Sumrender Value $ N/A
Withdrawal Charge Period Yrs
: [JYes or [INfAin CA, DE, or over
Market Value Adjustment Oves [No age B0 FL
Terminal lliness Waiver [JYes [INo [JYes [ INMAinCA
Nursing Home Waiver [JYes [No [1yes [IN/AInCA
Guaranteed Minimum Fixed Guaranteed Minimum
Interest Rate PR Fixed Interest Rate 0.50%
Guaranteed Lifetime .
Withdrawal Rider Charge % of % of Withdrawal Base
Accumulation Guarantee [ ]Yes [ |No N/A
Income Rider Guarantee Lifetime Guarantee: [] Yes [] No [ N/A Lifetime Guarantee
Current Death Benefit $ Contract Value
Enhanced Death Benefit [I¥Yes [INo [1Yes [INo
Enhanced Death Benefit Charge ____ %of
% of Enhanced Death Benefit Amount

FA5228-02BD) (07-18) Page 1 of 2
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Guide to Fixed Annuity Recommendations r{: Global Atlantic

FINANCIAL GROUP

1 Replacement Comparison
I@ Global Atlantic Policies/Contracts Issued By:
FINANCIAL GROUP Forethought Life Insurance Company

Please provide a summary explaining how the client will benefit more from the new annuity vs. the This section is
Mandato product being replaced. Include commentary regarding how the current contract is not meeting the

client’s financial objectives. Discuss fealtures, bensfits, growth potential and other significant issues. mandatory. Please
Supplement with a letter if needed.

provide specific details
for the reasons for the
replacement.

Owner Signature Date (mm/dddyyy) Signatures of the
Owner, Joint Owner (if
applicable) and Agent
are required.

Joint Owner Signature Date {mm/ddfyyyy)

Agent Signature Agent Number Date (mm/dd/yyyy)

This Replacement Comparison form can be submitted as follows:

U.S. Mail Private Express Carrier: Via Fax
Forethought Life Insurance Company Forethought Life Insurance Company (785) 286-6104
P.0. Box 758507 Mail Zone 507 Via Emall
Topeka, Kansas 66675-8507 5801 SW 8" Avenue annuityservicecenter@gafg.com
Topeka, Kansas 66636
Questions? Please call our Annuity Service Center: (866) 645-2449

FAS228-02(BD) (07-18) Page 2 of 2
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Tips for Completing the Annuity Best Interest Questionnaire and Acknowledgment Form — ForeCare

It is important for Forethought to understand your recommendation and how it meets the client’s needs and
situation. Therefore, it isimportant that you carefully and thoroughly complete the Annuity Bestinterest Questionnaire
and Acknowledgement Form, specific to ForeCare. If responses are missing or conflicting, we will likely need to
request additional information.

Annuity Suitability Questionnaire and Acknowledgement

@ GlObEl' Atlal‘ltic ForeCare

FINANCIAL GROUP Paolicies/Contracts Issued By:
Forethought Life Insurance Company

This form is designed to help you and your agent determine if purchasing a Forethought Life Insurance Company annuity contract
meets your current financial needs and long term goals. Please complete the questionnaire and acknowledgement in its entirety and
submit with your application. INCOMPLETE FORMS MAY BE RETURNED AND DELAY PROCESSING.

Section 1: Personal Information (Individuals and Trusts)

Owner Information Section 1: Personal
1a. Owner Name(s) Information.
All Owner and Joint

1b. Marital Status: 1c. Owner Age 1d. Occupation(s) (if retired. list farmer cecupation} o f .

Osingle [ Married []Widowed m?’mﬂ.ggun:mr:ngj whner Information (aS
Joint Owner Information (if applicable) applica ble) fields must
2a. Joint Owner Name(s) be completed.
2b. Marital Status: 2c. Joint Owner Age 2d. Occupation(s) (i retired. iist former accupation)

O single [ Married [JWidowed

Additional Information

3. Premium Amount: |$ |

4. [O¥Yes (ONo Is the Owner or Joint Owner active duty military personnel or the dependent of active duty personnel?

Section 2: Financial Profile (For Joint Owners — information may be combined)

If the Owner is a non-natural person, the fi ial profile should be pleted on behalf of the non-natural entity. Section 2: Financial
Net Worth = Total Assets less Debts/Liabilities (excluding primary resid , aut bile, and personal possessions) Profile
&. Approximate Net Worth (E) must be the sum of the amounts entered in (A), (B), (C), and (D). 5. Net Worth will
[s | + [s | + [s | + [s ] =[s ] be the sum of the
A. Cash or Cash B. Securities C. Insurance D. Other E. Approximate Net Worth R
Equivalents (e.g. stocks, bonds, (e.g. annuities and cash {please exphain}: amounts entered in
(8.9 checking, zminga, mutual funds, 401{k)) value in He insurance)
maney markets, COs, atc) 5.A, 5B, 5C, and 5.D.
6. Gross Household Annual Income: [:l Since annuities are
[OJYes [ONo Do you expect a change in your future income or your future expenses during the surrender charge period? |ong-te rm contracts, it
If yes, please explain: is important to include
7. Liquid Assets: all assets in this section
8. [Yes [ONo Are your liquid assets being used to purchase this annuity? so we can understand
. , -
9. This annuity transaction represents approximately the following percentage of your Net Worth: the client’s abil ity to
Oo-25% [026%-50% [O51%-75% [J76%-100% meet living expenses
If the total premium exceeds 50% of net worth, pl plete the Financial Inventory Worksheet. and em erge ncies.
10. Primary Sources of Income: (Check all that apply)
[ Current Wages O Pension Plan [ Social Security O Investment Income
O Required Minimum Distribution (RMD} or 72(t)/(q) distributions O other

11. Marginal Federal Income Tax Rate:

Oo% [10% [15% [J125% [128% [J33% [J135% [JOther 7. Liquid assets are

those that are not

% subject to penalty or
surrender charges and
LTC4018-04 (03-17) Page 1 of 4 can be easily converted
to cash.
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Guide to Fixed Annuity Recommendations

Annuity Suitability Questionnaire and Acknowledgement
ForeCare

Policies/Contracts Issued By:

Forethought Life Insurance Company

FINANCIAL GROUP

@ Global Atlantic

Section 2: Financial Profile (For Joint Owners - information may be combined) (continued)
12, What is your risk tolerance for this annuity purchase? (Check one)

O Moderate

13. What are your financial objectives in purchasing a Forethought Annuity? (Check all that apply)
[ Long Term Care Protection [ Flexibility [ Tax Deferral [ Protected Principal
[ Pass Assets to Beneficiaries O other

14. Do you now own, or have you previously owned, any of the following financial products? {Check all that apply)
O certificate of Deposit O Fixed Annuity [ Variable Annuity
[0 Stock/Bond/Mulual Funds [ Indexed Annuily [ Other Invesiments

15. [ Yes [ Ne Do you currently have any Forethought annuities?

O Conservative O Aggressive

If yes, please provide contract number(s):

16. What is the source of premium funds for the Forethought annuity? (Check all that apply)
O Fixed Annuity [ Life Insurance Oco
O Indexed Annuity [ Checking Account [ Stocks/Bonds/Mutual Funds
O variable Annuity [ savings Account [ Death Benefit
[] Reverse Mortgage/Home Equity/Refinance [ other

Section 3: Surrender Charge and Replacement Information

If a replacement is involved, you must plete the Repl. it Comparison Form.

17. Time Horizon (when these annuity funds will likely be aocessed]:|:|years

18. [JYes [JNo Are there any surrender charges, settiement fees or penallies of any kind associated with the source(s) of
premium for the Forethought annuity?

i purchasing this Forethought annuity involves discontinuing, making a partial withdrawal, removing money, or
changing an existing policy or contract, a replar.emenl is occurring. If a replacement is involved, you must provide the
information below and cc lete a replac ison form. Do not reduce the penalty amount/percentage by any
bonus on this annuity or any offset such as a positive market value adjustment (MVA).

If multiple sources of premium, list each percentage separately.

Source of Premium

(Marketing Name of Product) Datelof Furchase

Penalty Percentage Penalty Amount (if known)

19. [JYes [JNo Was there any other material information you considered before deciding to purchase this annuity?

If yes, please explain:

PLEASE CONTINUE TO NEXT PAGE

LTCA018-04 (0317) Page 2 of 4

7~ Global Atlantic

(‘1’ FINANCIAL GROUP

Section 2. Financial
Profile.

Since annuities are
long-term contracts, it
is important to include
all financialinformation
in this section so we
can understand the
client’s financial profile.

Section 3:

Surrender Charge

and Replacement
Information.

If thereis a
replacement, you
must complete

the Replacement
Comparison form.
[Example on Page 13.]
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Annuity Suitability Questionnaire and Acknowledgement

@ Global Atlantic EoraCare

FINANCIAL GROUP Policies/Contracts Issued By:
Forethought Life Insurance Company

Section 4: Client Acknowledgements

This form is designed to help you determine if purchasing a Forethought Life Insurance Company annuity contract Section 4: Client
meets your financial needs. °

Acknowledgements.

By initialing below, | am stating that | agree and understand that:
Please have the

Joint Owner

Owner (if applicable) Acknowledgaments client review the
The Forethought annuity contract is a long-term investment. Any withdrawal of funds before Acknowledgements
the last day of the withdrawal charge period, as described in the annuity contract, may be L
subject to a withdrawal or other charges as described in the contract. The agent has fully and initial them,
explained the surrender charges and surrender charge period to me. | have received, acknowledging

Initials Initials understand and signed the Annuity Contract Disclosure Statement and considered the matters
addressed in this Annuity Suitability Questionnaire and Acknowledgement. | believe a that they agree and
Forethought annuity contract is suitable to my individual circumstances and that the purchase d d
of the annuity contract is in my best interest. understand.
Forethought does not permit its Agent to advise me with respect to the tax consequences
associated with a purchase of an annuity contract, including any exchange of the annuity

“Initals nitials contract or withdrawal of funds from any other source, for the purpose of purchasing the

annuity contract. | am not relying on any tax advice from the Agent or Forethought and will
consult with my own tax professional to the extent necessary. These acknowledgements

A tax liability may be incurred as a result of liquidating or withdrawing funds from any existing will help us Verlfy that
Initials Initials investmenl or annuity for the purpose of purchasing this annuity contract. the client understands

that annuities:

If | am replacing an existing annuity, | understand that | may not be able to reinstate the
Initials Initials replaced contract(s).

e are long term

| understand that the ForeCare Multiplier provides up to two or three times (depending on :

underwriting eligibility) the amount of Contract Value in long term care coverage to spend on investments, and

qualified long term care expenses up fo the maximum monthly benefit. | understand that the

“Inias —Irfials ForeCare Multiplier is only available upon use of the gualified long term care benefit and that * Mmay have
the Multiplier does not apply to my Confracl Value or the Death Benefit. | understand that .
withdrawals, other than for qualified long term care expenses, will adversely affect the amount withdrawal cha rges
of coverage | will have in the fulure. and fees
| understand that there is a monthly fee for the long term care rider. As a result, | acknowledge 5 R
hat the annuity return will be less than the declared interest rate, due to payment of the Long- Verify the client
Term Care rider fee. However, even after deduction of the rider fee, the Contract Value at understands the
Initials Initials month end will not be less than the Contract Value at the prior month end, less any applicable T
withdrawals. ForeCare Multiplier.
| understand that the Forethought Annuity Contract is not a mutual fund, savings account, Agents are not
Initials Initials certificate of deposit, bond, security or similar financial product. permitted to advise
The Agent and Forethought may rely upon the information provided by me in this Annuity Suitability Acknowledgement clients of tax
and all such information is true and accurate to the best of my knowledge and the Agent and Forethought may rely on
such information. consequences.
Owner’s Signature Date (mm/dd/yyyy)
Joint Owner's Signature Date (mm/ddyyyy) Make sure the client
signs and dates this
LTC4018-04 (03-17) Page 3 of 4 form
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Guide to Fixed Annuity Recommendations

Annuity Suitability Questionnaire and Acknowledgement
ForeCare

Policies/Coniracts Issued By:

Forethought Life Insurance Company

@ Global Atlantic

FINANCIAL GROUP

(= Global Atlantic

‘ FINANCIAL GROUP

Section 5: Agent Confirmation (this section MUST be completed)
1. Please describe how the annuity you recommended will assist the applicant in meeling his or her financial needs and objeclives.

2. Please describe any disadvantages for your client in selecting this annuity.

3. How long have you known the proposed annuity owner?

4. I:l Yes D Mo Hawve you previously sold the customer any other annuity or insurance products?

If yes, please provide a summary.

Section 5: Agent
Confirmation.

You must complete the
Agent Confirmation
Section. If it is not
completed, the form
will not be accepted
and will be returned to
you.

5. [OYes [JNo Are you signing this application in a state different from the Owner/Annuitant?

If yes, please explain:

By signing below, | acknowledge that:

The Owner(s)' decision to purchase this annuity is based on my recommendation. Based on all the circumstances known to me
at the time of the recommendation and based on the information the Owner(s) provided to me, this transaction is suitable for
the Owner({s) insurance needs and/or financial objectives.

| have made every reasonable effort to obtain information pertaining to the Owner(s)' net worth, liquid assets, income, time
horizon, tax status, risk tolerance, financial objectives and other information needed to make a recommendation.

| have verified the idenlity of the Owner(s) and believe the informalion the Owner(s) provided lo me regarding his or her
identity is true and accurate.

Agenl's Signature Date (mm/ddfyyyy)

Please provide detailed
information to support
your recommendation.
Include any information
you believe would be
helpful in our review
process.

This Annuity Suitability Questionnaire and Acknowledgement — ForeCare can be submitted as follows:

U.S. Mail
Forethought Life Insurance Company
P.O. Box 758507
Topeka, Kansas 66675-8507

Private Express Carrier
Forethought Life Insurance Company
Mail Zone 507
5801 SW 6" Avenue
Topeka, Kansas 66636
Via Fax
Requesis may be submitted via fax to (785) 286-6104 provided your signature is already on file.

Questions? Please Call our Annuity Service Center: (866) 645-2449

LTC401804 {03-17) Page4 of 4

Make sure you sign and
date this form.
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(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Replacement Comparison Form — ForeCare
The Replacement Comparison Form must be completed in conjunction with the proposed replacement of an
existing annuity confract. All sections must be completed.

r = ForeCare Replacement Comparison Form
@ G IObaI At Iant Ic Policies/Contracts Issued By:

FINANCIAL GROUP Forethought Life Insurance Company

Owner Name Joint Owner Name Date (mm/ddiyyyy)

Owner should be the

Instructions

This Replacement Comparison Form is to be completed in conjunction with the replacement of an existing annuity same on both the new
contract. All sections of this Form must be completed including the narrative seclion on page 2. and existing contracts.

Specs and Features Previous Contract Proposed Contract

Name of Company Forethought Life Insurance Company

Type of Conlract (e.g. fixed, fixed Fixed Annuity with LTC Rider

indexed, variable) 4 In each box, please
Product Name ForeCare provide as much detail

as possible.

Date of Issue N/A

Inilial Premium $ 3

Premium Bonus % or [1NIA MN/A

Premium Bonus Recapiure Charge Gurrent Year % or []NI/A NIA

Current Accumulation Value 3 N/A

Current Surrender Value $ NIA

Surrender Charge Period

Market Value Adjustment Oves Mo O es ONo

Guaranteed Minimum Fixed Interest

Rate Yo %o

Total LTC Coverage Benefit $ $

LTC Maximum Monthly Benefit $ s

Death Benefit $ $

Writing Agent
%

FAS100-02-FC (11-16) Page 1 of 2
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6\ GIObaI Atlantic ForeCare Replacement Comparison Form
(

Policies/Contracts Issued By:
FINANCIAL GROUP Forethought Life Insurance Company

Please provide a summary explaining how the client will benefit more from the new annuity vs. the

Thi ion i
product being replaced. If the applicant is age 65 or older, include a detailed explanation on how the s sectio s

Mandato replacement of the existing annuity contract with the proposed annuity contract will provide the client with mandatory. Please

LLLC L e WA - o bstantial financial benefit. Include commentary regarding how the current contract is not meeting id ific detail
the client's financial objectives. Discuss features, benefits, income, growth potential and other significant providae specitic aetails
issues.

for the reasons for the

replacement.

Client Signature Date (mm/iddfyyyy)
Signatures of the

Owner, Joint Owner (if
applicable) and Agent
are required.

Agent Signature Date (mm/ddryyyy)

This ForeCare Replacement Comparison Form can be submitted as follows:

U.S. Mail Private Express Carrier
Forethought Life Insurance Company Forethought Life Insurance Company
P.O. Box 758507 Mail Zone 507
Topeka, Kansas 66675-8507 5801 SW 6™ Avenue

Topeka, Kansas 66636
Via Fax
Requests may be submitted via fax to (V85) 286-6104 provided your signature is already on file.

Questions? Please Call our Annuity Service Center: (866) 645-2449

FAS100-02FC (11-16) Page 2 of 2
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Financial Inventory Worksheet — ForeCare

The Financial Inventory Worksheet must accompany the Bestinterest Annuity Questionnaire and Acknowledgement
form if the total premium to be invested in the annuity exceeds 50% of the client’s net worth. Please provide
detailed information on the Worksheet, which must be signed by the client.

GlObal Atlantic Financial Inventory Worksheet
@ Policies/Contracts Issued By:
FINANCIAL GROUP Forethought Life Insurance Company
Owner Name Joint Owner Name
INSTRUCTIONS - This Financial Inventory Worksheet is to be completed in conjunction with the Annuity Suitability
Questionnaire and Acknowledgement.
IF THE TOTAL PREMIUM EXCEEDS 50% OF NET WORTH, PLEASE COMPLETE THIS FINANCIAL INVENTORY WORKSHEET
Monthly Household Income Household Net Worth
(Do not include primary residence, personal belongings or parsonal
Sala ry !Wages $ property such as jewelry, furnishings, and vehicles.)
Socigl Securit.y payments $ Cash or Cash Equivalents $
Pension / R.e.tlrement ) 5 Securties $
Interest / Dividend Income $ Ihelmbee $
Rental Income $ Other $
Other $
Total Income 5 Net Worth
(Total Assets minus Total Liabilities)
Monthly Household Expenses Household Liquid Assets
(Assets that can be easily converted to cash, without penalty. Do not
include personal belongings or personal property such as jewelry,
Rent / Mortgage Payment % fum,sh,,fgs and vehic;;g_]g 2 RISPEY TR,
Utilities 5
Debt Repayment $ Checking Accounts $
Transportation $ Savings Accounts $
Food $ Securities $
Health Care $ Annuity Free Withdrawals® $
Taxes® $ Other 3
Dependent Support $
Charitable Donations $ ——
Teaval $ Total Liquidity $
Other $
Total Expenses $
Disposable Income §
(Total Income minus total Expenses)
Owner Signature Joint Owner Signature
Forethought Life Insurance Company
P.O. Box 758502
Topeka, KS 66675-8502
Phone: (866) 645-2449
'Do not include income cumrently earned on money that will be used to purchase this annuity.
Include property tax and income taxes.
Do not include free withdrawals from annuity being applied for
*Do not include assets intended for purchase of this annuity
FAZ037-03(BD) (11-16) Fage 1 of 1
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FAQs- General Best Interest

What information should be collected to conduct a Best Interest consideration?

 Age

* Current and expected annual income

* Financial needs and objectives, including debts and other obligations

* Financial Experience

* Insurance Needs

* Source of funds to pay for the annuity

* Making sure client has adequate income to cover expenses and emergency funds
* Time horizon and risk tolerance

* Infended use of the annuity

¢+ Existing assets

» Current and expected liquidity needs

o Current and expected tax status

* Retirement fiming and plans

* Risk tolerance, including client’s wilingness to accept non-guaranteed elements
* Whether the annuity is areplacement

What are factors that could make a recommendation of an annuity not in the client’s best interest?

Client refuses to provide financial information

Client has insufficient liquid assets

Client resides in a nursinghome

A replacement or surrender occurred in the last 36 months involving a similar annuity contract type.

The source of funds for the annuity purchase comes from either a reverse mortgage or home equity loan
Undisclosed replacement(s)

An application in which the annuity owner's annualincome is less than $30,000

An application in which the proposed premium comprises more than 50% of the annuity owner’s net worth
A replacement in which the surrender charge assessed on the existing annuity exceeds 10%

¢ Replacement in which the current annuity contract isless than thirty-six (36) months old

What assets should be considered when estimating “liquid assets”?

“Liquid assets” should only include assets that can be readily converted to cash without incurring charges for early
withdrawals and/or tax penalties.

Examples of liquid assets:

Checking, savings and money market accounts

Any security sold without penalties

Certificates of Deposits (CDs) without penalties

Annuities out of the surrender charge period

* Refirement accounts that can be accessed without penalty

Examples of non-liquid assets:

Long-term investment positions

Real estate

Vehicles

Personal property

Reverse mortgages or home equity loan/line of creditfunds
* Funds used fo purchase the annuity

ANNS279 (10-21)3887136.1 FOR FINANCIAL PROFESSIONAL USE ONLY. NOT FOR USE WITH THE PUBLIC.  ©2021Global Atlantic 23


https://secure.reged.com/AdTrax/submissionoverview/3887136
https://secure.reged.com/AdTrax/submissionoverview/3887136
https://secure.reged.com/AdTrax/submissionoverview/3887136

(= Global Atlantic

Guide to Fixed Annuity Recommendations AV FinANCIAL GROUP

Helpful Information
The following situations may require additional review and may result in requests for additional information:

* Financial information provided is not consistent (e.g., investment objective is inconsistent with the features
and benefits of the recommended annuity or no reasonable explanation provided for items listed in the
“Other” category within the Best Interest Annuity Questionnaire and Acknowledgement)

* Time horizon is inconsistent with investment objectives and incomeneeds

* Undisclosed Replacement: The source of premium does not match fransaction type (i.e., money from a
checking account, but for an odd amount)

* Replacement may not be in the best interest of the client or reason forreplacement does not make sense or
is inconsistent with other stated objectives

* Client may not have sufficient income or emergency reserves as determined on a case-by-case basis

* Surrender charges or penalties involving a replacement are in excess of 2% of the surrender value

* Rafionale expressed for replacement does not provide a substantial financial benefit to the client

+ Transaction amount is considered too high relative to client’s networth

* Client purchased an annuity within the past 36 months (60 months in California) and is looking to replace it

* Any concerns raised regarding the solicitation or best interest form as the result of contact with either the
producer or the client

* Produceris recommending replacement of an existing annuity contract that he or she sold to client

Factors that may lead to an enhanced review or declination of the submission include, but are not limited o the
following:

* Sale fo client age 80 orolder

* An application in which the annuity owner’s annual income is less than $30,000

+ Client’s liquid net worth after the annuity purchase must be equal to or greater than $30,000

* An application in which the proposed premium comprises more than 50% of the client’s net worth (Client
must have retirement assets equal to or greater than $100,000)

* Areplacement in which the surender charge assessed on the existing annuity exceeds 2%

* Replacement in which the current annuity contract is less than thirty-six (36) months old and the current
annuity contract does not have a return of premium opftion

This material is infended to provide educational information regarding the features and mechanics of the product and is infended for producer use only. It should
not be considered, and does not constitute, personalized investment advice. The issuing insurance company is not an investment adviser nor registered as such
withthe SEC oranystate securitiesregulatory authority. It'snot actingin any fiduciary capacity withrespectto any confractand/orinvestment.

Global Atlantic Financial Group (Global Atlantic) is the marketing name for The Global Atlantic Financial Group LLC and its subsidiaries,
including Forethought Life Insurance Company and Accordia Life and Annuity Company. Each subsidiary is responsible for its own financial
and confractual obligations. These subsidiaries are not authorized fo do business in New York.

Fixed index annuities are issues by Forethought Life Insurance Company, 10 West Market Street, Suite 2300, Indianapolis, Indiana.
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